Meet Misty DeBarbrie, Account Executive for Regence BlueShield of Idaho.
Misty and her hushand, Trevor, have two children: daughter Shay, 6, and son Mack, 2.

When she’s not working or chasing her family around, Misty enjoys being in nature,
“whether it's growing a garden, spending time in the woods, or enjoying time on the
river.” Misty was raised on a wheat farm in the LC Valley, which she says “ingrained in
me the importance of supporting our local community and serving others.”

Misty has been with Regence 21 years, handling the company’s major accounts from
Coeur d’Alene north to the Canadian border.

“The culture of our company aligns with my own personal culture of bringing up others.
Whether that he by how we serve our members, how we support one another through
career growth and personal development, or how we volunteer within our community.

“Regence believes in doing the right
thing and supporting those who do the
same.”
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é You can’t buy LOVE but you can buy LOCAL.
= And that’s sorta the same thing.

[
- 75+ years serving our

E BY us Idaho neighbors.

- 87% operations & capital dollars spent in Idaho.
- 512 employees in Idaho.

- $1.3 Million invested with Idaho nonprofits.

- 2.8 Million claims processed for members.
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