
Meet Mike Bly, Senior VP of Business Operations at Inland Cellular.

Mike and his wife, Michelle, enjoy the clear skies, beautiful scenery, friendly 
people, and slower pace that the Inland Northwest has to offer. Mike is an avid 
movie fan and enjoys 4 wheeling, politics, audio books and football  
– go ’Hawks!

In the 22 years that Mike has worked for Inland Cellular, he’s proud of the 
culture the company has built for employees that allows each person the  
ability to make a direct impact on the company’s success. It 
creates an environment of employees committed to improving the 
communities that they serve.

“I get to work in a dynamic, evolving industry where there is 
always something new around the corner, and it has improved 
our lives in so many ways. I enjoy being able to make a real 
impact on this business, and in the lives of our customers. As 
a senior manager at IC, no two days (and sometimes no two 
hours) are the same. I spend my days providing info, tools, and 
leadership so our employees and company can thrive.”

CONNECTED by us

Buy local and make a difference.

229,976,940
SMS & MMS text messages through our 
network in the last 12 months

#1 locally owned 
and operated carrier

30 years 
of Living Inland

$241,000
given back to our 
communities

141 operated and 
managed communications sites

Shopping and spending locally is a wise 
investment in the community you live in.

 

customized 
solutions for our customers∞

celebrations by us

inspired by us

MADE BY US is possible thanks to these special partners:

“It’s very important to the health of my business that our community 
seeks to shop local first. I am able to have and keep employees, 
donate to local charities, clean up my building, clean up the sidewalk 
and planters that line our streets, making downtowns more beautiful, 
welcoming and fun for people to experience. When you are thinking 
of your gift buying this holiday season, think local; when you think 
of corporate gifting, think local. Most retail in our downtowns 
struggle from January through March ... and really need the 
boost of the holiday sales to help them make it through the first 
part of the following year.”

-- Keely Garrity, owner, Ampersand Oil & Vinegar Taphouse, 
Lewiston and Moscow


